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GOING
FOR COLD

THE RISE IN POPULARITY 
OF CRYO LIPOLYSIS

Happy
Feet
Mixing nails with  

podiatry was key  

to Podology’s success

  

Competitive  
advantage
Get ahead with our  

S/S14 trends analysis  

manenoughenough
Practical changes needed to treat male clients
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ABC AUDITED CIRCULATION: READERSHIP BY WORK PLACE

READERSHIP BY JOB TITLE

16,082 

Average circulation: 16,082. 2073 subscription and 14,750 telephone request.

All Professional  
Beauty readers are 

subscribers or salons 
& spas that have 
individually been 

telephoned by  
our team. 

www.professionalbeauty.co.uk
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TAILOR 
MADE

ADAPTING  
TREATMENTS  

FOLLOWING  
CONSULTATION

Bright  
future
The evolution of  
skin peels for the  
salon market

Coming up
Trend spotting at  
Professional  
Beauty North

salonreadyreadyNew training technology gets therapists up to scratch
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Professional Beauty is the magazine  
for Britain’s beauty, spa and nail 
professionals. 

Professional Beauty has an unrivalled  
ability to influence salon owners and spa 
directors. This is achieved by delivering 
an informative, stylish and inspirational 
business magazine to every known spa, 
salon and school undertaking health  
and beauty treatments in the UK.  

Professional Beauty’s editorial is  
specifically designed to help salon and  
spa owners grow their businesses. Being 
such a trusted source of information  
helps our advertisers increase both their 
sales and brand awareness. 

Core readership: 
´ Salon owners 
´ Spa directors 
´ College heads of department*

Professional Beauty is the only magazine 
in the sector where every reader has either 
bought a subscription or has been spoken 
to by one of our tele-marketing team.  
Suppliers and brand owners know that their 
advertising appears in the industry’s most 
respected magazine, one with the highest 
quality circulation of salon and  
spa owners.

* New for 2014

	 Alternative Therapy 	
	 Salon	 2%

	 Beauty Salon	 52%

	 Freelance/Mobile	 2%

	 Hair Salon	 4%

	 Hair and Beauty 	
	 Salon combined	 16%

	 Health & Fitness 	
	 Club	 2%

	 Home based Salon	 3%

	 Medi Spa	 3%

	 Nail Salon	 4%

	 School/College	 3%

	 Spa	 6%

	 Tanning Salon	 2%

	 Other	 1%

	 General Manager	 4%

	 MD/Owner/Director	 77%

	 Teacher, Instructor/	
	 Lecturer/Medical 	
	 Practitioner	 3%

	 Therapist	 10%

	 �Other inc nail techs, 	
stylists etc	 6%
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Regular sections
 
Every month Professional Beauty can be relied  
upon to deliver:
 
News
Independent and exclusive stories on the latest events,  
issues and opinion affecting the professional market
 
Insider
Professional Beauty is the only industry magazine that  
generates exclusive statistics every month to help readers  
benchmark their beauty salon, spa or nail salon businesses
 
Ask the Experts
Our team of industry specialists answer questions on every  
area of running a salon or spa business
 
Interview
We profile a senior-level opinion leader and quiz them about the 
secrets of their success and their predictions and advice for the 
professional market
 
New products & treatments
The latest professional launches are reviewed every issue
 
Calendar
The essential dates for the salon or spa owner’s diary

Annual Buyers Guide
The complete beauty bible for the industry including  
supplier listing, trends and a ideal reference tool for  
the year ahead. 
 
Magazine competitions
We run a monthly competition in the magazine,  
which gives great exposure.
If you are interested in taking part contact  
harry@professionalbeauty.co.uk 
You will receive:
1/4 page space
1 image, short description of the offer
Prize value minimum £100 
Minimum of 10 gifts
Winner details sent to you to send the prizes out

www.professionalbeauty.co.uk

PROFESSIONAL September 2013 £4.75

 

COLOUR 
CORRECT

GETTING SALON  
MAKE-UP RIGHT FOR  

REPEAT BUSINESS

The family way
Exploring Mermaid  
Maternity Wellness Retreat

Trend spot
First look at new  
launches for PB North

teenscene
Nail Harmony’s launch hits the youth market
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Features 2014

January
Professional Beauty Excel preview
Most Inspiring Spas
Product focus: Skincare for body

February			    
Professional Beauty Excel preview
Product focus: Tanning (spray and UV)

March
Professional Beauty Excel show issue
Product focus: Machines for the face
(5,000 extra copies distributed  
at ExCeL)

April				  
Skincare – face
Waxing & hair growth inhibitors
Product focus: Laser and IPL

May
Tanning (non UV)
Product focus: Pedicures

June
Make-up – including colour cosmetics 
and semi-permanent make-up
Product focus: Furniture and couches

July
Most Inspiring Salons
Nutrition & supplements
Product focus: Software

August	
Lashes and brows
Training
Product focus: Uniforms, towels  
& robes

September
Professional Beauty Manchester  
preview 
Most Inspiring Nail Salons
Product focus: Male grooming

October
Professional Beauty Manchester  
show issue
Natural nails
Product focus: Christmas launches  
and promotions
(3,000 extra copies distributed  
at Manchester Central)

November
Most Inspiring Medi-spas & Clinics
Anti-ageing special feature
Product focus: Machines for the body

December
Most influential product & treatment 
launches of 2014
Step-by-step special

Professional Beauty  
Buyers’ Guide 2015
Information on every supplier  
in the industry 
Plus, editorial on trends and market 
insight for the year ahead

www.professionalbeauty.co.uk
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Lash and brow treatments get tough on safety 

 

Silver  
liningS

MetallicS  
and textureS  

top autuMn  
nail trendS

true colours
Orly’s Jeff Pink on the  

future of nail care

Light relief
Treating pigmentation  

with laser and IPL

Lash and brow treatments get tough on safety eyefordetail
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Each issue of Professional Beauty magazine covers all sectors of the industry, 
including: skincare, nails, spa, machines and advanced aesthetic treatments. 
In addition, we will run special focuses on the below:



Advertising Rates One off Six in  
a year

Full 11  
issues

Double page spread £3,350 £3,150 £2,900

Full page £1,950 £1,875 £1,790

Half page £1,150 £1,075 £975

Quarter page £725 £700 £675

Special positions Outside back page, inside front cover ‘double’  
front cover, cover wraps, early left facing news,  early right

Classified Advertising One off Six in  
a year

Full 11  
issues

Colour per single column (cm) £32 £31 £29

Inserts £1,850 (up to 10g)

Please add VAT to the above rates

www.professionalbeauty.co.uk
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Early bath
Transforming classic spa 

Ironmonger Row Baths

Hard 
sell

sHould you take on 

non-beauty lines to 
boost retail?

Set  
menu 
Getting  

treatment  

pricing right

OpenseasonOpen
spring’s hottest nail trends and launches

Call  
of duty 
Ask the right  

pre-appointment  

questions
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Most Inspiring Salons 2013

 
SecretS 

of SucceSS
froM A tHree-tIMe  

PB AWArD WINNer

Greenwash
The changing face  

of organic beauty

Social 
marketing
Software to get clients  

talking about your business 

seeking
Most Inspiring Salons 2013

seekinginspiration full
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Twinkle Toes
Marketing pedicure nail art LIGHT

OPTION
GeTTING Laser  
safeTy sOrTed

Train track 
Exploring beauty  apprenticeships 

fullfullspeedaheadspeed
express treatments to bring in new clients

Power is 
money
Machine-focused  
business models
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Promotional ideas to boost seasonal sales

 
BACK TO BEDS

AvOiDing ThErApiST injury ThrOugh ErgOnOmiC DESign

To great 
lengths
The place of  
extensions in the  
modern nails market

Staying 
power
Customer loyalty  
is all in the detaill 
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Shedding 
light
Profiling Cowshed’s 
Christina Russillo

Best in 
show

PB2013 was a launch Pad for innovation

Talon  
contest 
PB’s International  
Nail Champions

freshfacesthe growing potential of teen skincare clients

Northern 
star
Crow Wood’s major  
new spa launch

OFC April.indd   1
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Advertising rates 2014



www.professionalbeauty.co.uk 

Average visits per month*  

50,519
rising in show months to over  

112,248
Increasing year on year
January 2011:	 34,241
January 2012:	43,358
January 2013:	68,322

Digital

* Average from Jan-Nov 2013

Bespoke emails
Offer-led dedicated email about your company  
sent to 94,000 professionals at 57,000 sites.  
12.45% average unique open.

Professional Beauty E-newsletter 
Weekly e-newsletter emailed to a database 
of 127,000 professionals at 77,000 sites.
Total of 11.72% average unique open.
Sponsorship packages include:

´ �Exclusive promotion 

´ �Top banner, which links to your website

´ �Your story and one image, which links to professionalbeauty.co.uk

´ �Your story on the Professional Beauty homepage for one week

´ �Pushed through social media 

Professional Beauty App
Now subscribers can view every issue on the go  
via the multi-platform app for iphone, ipad and android. 

Social media stats
Twitter:  20,454 followers
Facebook:  15,330 Likes 
LinkedIn: 1,616 members

6   Professional Beauty Media Pack

Online at professionalbeauty.co.ukk



2014 online rates
Online Rates One off 3 months 6 months 12 months

E-news £900

Bespoke E-shot £1200

Home page skyscraper £500 £475 £450 

Home page button £325 £285 £250

Ticket registration  
page skyscraper

£500 £450 £425

Ticket registration  
page button

£300 £250 £225

All rates, except e-news, are per month and exclude VAT

www.professionalbeauty.co.uk
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BACK 
TO LIFE
New therapies to 
balance and revive

PARTY 
PEOPLE

CLAIM YOUR PLACE AT THE PB AND WORLD SPA 
& WELLNESS AWARDS

Positive 
charge
Pricing structures to 
boost bookings at 
slow times

showbusinessThe full line-up of brands and training at Professional Beauty 2013

High colour
The smarter spray formulas set to shape tanning
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Body of 
evidence
Advances in anti- 

ageing body care

HealtHy  
profit

MaxiMising on  

corporate wellness

Brand 
national
The biggest launches 

at London Excel

fastforward
Uncovering the major market trends for the year ahead

High achievers
The UK’s Most Inspiring Spas 2013
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Contact us
Advertising enquiries
Lutfiye Ibrahim
E: lutfiye@professionalbeauty.co.uk 
T: +44 (0) 207 349 4795

Steve James
E: steve@professionalbeauty.co.uk
T: +44 (0) 207 349 4791

Stephanie Sandford
E: stephanie@professionalbeauty.co.uk
T: +44 (0) 207 349 4792

Steve White 
E: steve.w@professionalbeauty.co.uk
T: +44 (0) 207 349 4793

Classified enquiries 
Nur Suleyman
E: nur@professionalbeauty.co.uk
T: +44 (0) 207 349 4796

Editorial enquiries 
Eve Oxberry
E: eve@professionalbeauty.co.uk
T: +44 (0) 207 351 0536

Lucy Douglas
E: lucy@professionalbeauty.co.uk
T: +44 (0) 207 351 0536

Suzanne Braithwaite
E: suzanne@professionalbeauty.co.uk 
T: +44 (0) 207 351 0536

Marketing enquiries 
Caroline Tricard
E: caroline@professionalbeauty.co.uk 
T: +44 (0) 207 351 0536

Claudia Cerruti
E: nicki@professionalbeauty.co.uk 
T: +44 (0) 207 351 0536

Chloe Skilton
E: chloe@professionalbeauty.co.uk
T: +44 (0) 207 351 0536
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